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C : Customer
R : Relationship

M : Management
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Us:loguuavnisuSuisanAmduwus (CRM) cioavAns

1. mswwusieldarnnisuire (Sale Revenue Increase)

aAuanA1 WamilkanmMiaandwAndmslisaunnSousais (Customer
duwus (CRM) dsrelanwudu Usuusvaszuounisiiviulu avAnsaas1ge
AKU hsacmaﬂmﬂaumizjaumhsausmsaﬂﬂsv

ASULIUUNISASIVAIINAUWUSD
Loyalty) nmisunkannisuSKisan
lumsdilduviu uazaununisKianm

u
A

2. MSUSKISUaVIVISAIsSHIssSADUdvanAl (Customer Life Cycle Management)

2.1 mskianmikulavAns (Customer Acquisition) lasnisasioadiutau (Differentiation) yavaun1kSo

usSMsnlkU (Innovation) uazlduandUANUE=QIAAUIY (Convenience)lkAuanAn

2.2 mstiuANuRvwaldliAuanAtWarihmsiaduAiuas uSMS Toamuuumaumsmmu Ans: uumwamsaua\)
maum1uma\)msua\)qmﬂosmlsauahﬂuﬂ dov ua:  msriviufauav asudvinanmMdavaiskiolauadonanA
Aovns lagWIuKkUdgLIU anAIdUWUS (Customer Service)

2.3 ms$awianm (Customer Retention) tkogAuavAmsutunaa uazmsdvanmiknauut [auAkdausms

laswvadwAQLKUDINAAMUE@zWUAVIUlUDYAAS (Listening) soufivAsiduadumuazusmsiku (New Product)



Us:loguuavnisuSuisanmduwus (CRM) cioavAns

3.mstwWuUs:=ansnwluas:udunisdazuld
(Improving Integration of Decision Making Process)

mMstwusUszanuviuturadivquavusen lagtawiznmstdszuugiudoyauavanAsouiu LazRUSKISAIUISaay
doyadins:uuchvquids:noumsaaduld Wu stwazdeavavanmnaadeatdwlunisgnmauwus (CallCenter),
s19a:ldgauavMsmgduvavanAmmariguig(Sales), Avassumomsaaiantauslianmidazndukdoucas
unnadan1gn1saara(Marketing) ua: smspduAuUSUIRUTDYAUMIULaazEIVYDIARIgdUMAYAAY (Inventory
Control) Wudu



Us:loguuavnisuSuisanmduwus (CRM) cioavAns

4.mstwuUs:ansmwluaisdduvau (Enhanced Operational Effiency)

AsUSKIsanAJUWUS (CRM) 2:g281WuUs:ansmwmsriviuvavrigchvquavusen lagdoayadivtulduimndovnmvmsiaans wu Fax,
InsAwN wa: 3wd (Email) Wudu dvmswwuus:ansmwlumisdiiuviuvavavAnsius:logliauriadivquavavaAasliddodalud

- Ahewe Telesales, Cross-sellinguazUp-selling szuutnaluladaisaunAntigadovaureue wu luasuigduAuuu Cross-selling uas
Up-selling thuAwawsalumsmatmuudliumsdodumrkdousms soudvmsiddoyavovanAi wu dodayayn (Contract) s:K31090ANSAU
anNAT StUULYIYSIUSI8A:IDYQUDIY FUATIKSDUSAISIALKUIAUAUAAALLCASIE, ASIAUTIYANTIY A1UATISUIY LLazA1SASIDADU dNTUNTWUDVAIS
dodaumiknuanm

- themsaaia (Marketing) szuumsuskisanMAUWus (CRM) Ddiuydeliusdnanuisadtasizk3135lanAdsda kingduAniugavnvs
U180 (Sales Channels) e wu Adunun1sv1e (Sales Representatives) wa: Wiunw3ulsd (Website) s:uunis uSkisanMFUWUSEVIUNUIN
dAryAudavmMvsdaats (Communication Channels) wu szudavnvasdoans  NikuizauhaadksumsuedumsladukdoanAicas
s19 K§o Mss:u wUAvIUALKUI:a Rgalumsiiusmskdofiadanuanmsiglue

- l\eanmMduwus(Customer Service) uazWhgaduauu (Support) stuunsuskisanmduwusluniganmauwus (Customer Service )

wazheaduauu (Support) AdAyAadiumsqliaanA (Customer Care Service) Wwu s:uumsdamsiigdAuiaya s1ga:13savavanAiiu
avAAs (Account management) lla:z StUULLAQVS18A:1DYQUDY JdeYey1StkdWavAnsAuanAT (Detail Service Agreement) uanAGULLEAISUU
PaMsnNwaudiwaad (Email Management System) fiaondudiudneylunisasivnagnsnivaiunisuskisanAauwus (CRM) 1su aauisagau
KavqdlwadvavanAiuadald wass:ununurigvignikuizaunaanuanmsigdulalasdoyanidonazuimndoyacivgianAtnedadodie



Us:loguuavnisuSuisanAmduwus (CRM) cioavAns

5.s18a:19gauavaisvis:Amaunksausaisiravannl (Customer Billing)

ssAvaIsalds:uunisusKkisanmMauwus (CRM) lusonsigazidganmsmgiduvavanal  (Bill Payment) uaznrwiunisoe
bus:zuuduLaastia (Electronic Bill) uazn1slkusnis lun1saaudoavdacinve)WIuBavYNIVANISFDa1SCve) WU (ussuudaulau

6.msvrgua:lkusaisiluaalunnanaiaavais (Field Sales and Service)

AMSUSKIsaAMAUWUS (CRM) AtfgadovaumsusuazikusnmstuamunnanAdovms(Field Sales and Service) Ml
wanviuanuisagdelumsdvdoyaunidluvauzArnmsuerioms tkusmsavani lasawsalddouadvnadsoudoyavav
avAMSsIUAUTE MsuSKIs anAduWus (CRM) goidounisyamsiigrfuaismsigviunvaisung msagwiutausa stamikau
anmua:zwauluwiAvliAuanAudassiguuudalula,mstauaduAmninNUWLALLaWIzUAYANSUDvaNAILLda:sE
(Customized Products) s:UufirivuUs:anuAuduAIAvAaY (Inventory System),s:uunisdvdo (Ordering System) ,A1sdv
a:SuduAkdausms (Logistic System), nMsdamswvIRAUWUIAYVIUNDIKUSAS ,A1spanluldvki La: aMsdanisszuuladmiu
ANSUIUU



Us:loguuavnisuSuisanAmduwus (CRM) cioavAns

7.

AdAsSsuNasivAIuAaduazaisSaviannl (Loyalty ua: Retain Program)

ASUSKISanAMAUWUS (CRM) AGUs:ansnmwiuagaumsienaduuandvisarioiunduanAi (Customer Segmentation)
U Msuuaus:ianvavanMoaanmiuANUdavAISUaLanM, Us:a diucuavanm ua:us:ansto uanonldvaiuisa
AnAssuanMdaukav tWousdna:ldthdayakadludinsizkkidioyaldvan wu govnmvmsdaansikuizaungavavanm udas
s19 (Effective Communitication Channel), wqﬁnssumsz‘?aua\)gﬂﬁw (Customer Behavior) LazFUAINTAIUWLIABLOWIEEAD
(Customised Product) d1vSuanAiaazsig

wuadusdat$rtunaislkusais (Speed of Service)

msldkanmsusmisanmauwus (CRM) awuisausuusvaszusumsriiu lagyvidunmsaauauavaudavnisuavgana:
dovsaatSuazandov laglawrzmsaauauavuuulkusms KSanouauavauanAnui (Real Time)  wWu ssuumMsavauATD
asigoulovs:uudve Aviuriasunisdvdo (Order Fulfillment), Ahawuie (Sales Department), HiaUeyd (Accounting
Department), AhedumAvado (Inventory) ua: Mentngddovaumsiitasaaduanm (Credit Authorization)



Us:loyuvavnisuskisanAmiduwus (CRM) aaavAns

9. M1SSIUSINSIFazIdgamvudvanal (Gathering More Comprehensive
Customer Profiles)

ASsUSKIsanAFUWUS (CRM) ldgaelRtwuuszansmwasiviugavaigdvegluusdn [duin du ws1z:31mMsuSKIsanmMFuWus
(CRM) @og misvamisipgdnudayavav anAmnidod [auindumikdoyatduagwvidus:uuagvidauleviu uSynaiuisatigiudoya
Uuglu scuumv [a

10. msaaaunuluaiumisviguaznisdanis (Decrease General Sales and
Marketing Administration Costs)

2 o C— - -l

duwusoudnuana W1ldAIUAaLAISYdVANAILLA: OdUAUVAIUARVMISUaVvanAlauIndu mMik usyn lugeyldodunulunistv
anAmnaaulduanm vavovAnsda wazaans:udunsiludduuazAnassunlunaliiiasrglaunusen



Us:loguuavnisuSuisanmduwus (CRM) cioavAns

11. msa$vyaAnwu ( Value Added)

lkAuanAmiludoaUuanmMUuwenguuaivkiauivwaldgogandumuausns FonanAdavmssv llduAauAl (Value) 3ado
U uddavmsasuAmwunrmikanmidaouddnuinndianuwals GoRus:naumsadsaswvaumWuliAugumuazusms lagnu
Value Chain nvludiuuavAdi (Supply Chain) ua:tudiuvev  AxUGEVMSUEYanA1 (Demand Chain) WWarhilAtiamsysaunish
MikiAayamwuikAauanAn 9619ASUIVISALSIUU NAKA18KUDE VIULTWAEITaVNY MeluavAns LazmeuanavAns (Internal
and External Organization) Gudvudiskuredaadu (Raw Materials Suppliers),as:udsums ARgIdavAuIOAGU (Material
Procurement), Asaanlluunaansurn (Product Designers), msiomQtJﬂsaﬁUEbU (Spare Parts Suppliers) ,n1su1g (Sales)
Laznsaala(Marketing), ddrnmsdasikune (Distributors) wa: kudeviuanAMFuwus (Contact Center) Wudu
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duwusnauazmlkanAsad1dn

nsnan 1.0 nmMsnan 2.0 nsnaan 3.0 nIsnan 4.0 nisnaan 5.0
IGUISDIANUNTWVOIAUA iu=9vgusinaldungu WuSavuuwoIJundn iuuMsIJasuwu iuuMmsaswauasunday
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e ATOLYMVYALIaUTUTIVEOLYNIVGDAA Lazn1sasiv Omnichannel lKAuUssAD

1

o drgmsidinaluladuazdoya (Data) wWwyrewwuAumMwiIauazasols:aumsai
(Customer Experience) hddu




Augmented Marketing
Predictive Marketing dinalulagiurgooAuniau

AuioVoyanununuA WoIWuw&y Empower Tfitinnsmann
U828AIANIS NUNY HSONS:UIUNISVIY
iWornnuoltiuna:weun iWone:rlrFisIrinuau
AAWAASTUra:NISAATA Tudoundaanglsuaniu

ot

Data-Driven Marketing Contextual Marketing Agile Marketing

15U91NS:UU Data Ecosystem uaveyavnusuninesou NISMaIAIuU Agile
Ineldvoyaunisnan U1dasSWNISMaIRIuUIAWI:UAAA Ao nasranniunau
iNuvaya dins:Hioya WorwunoWILuglnenisidvoya 28 NSIAISO
IanvoyalAlawnzienzou nazinAlulagivaugos TlAuBawadws
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Al Human Conversation: tnAlula@ Al AntnsudG>e Deep Learning mMlKkusnuanaaudandiulaasividu
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e Al Visual Product Search: tnalulad Al AukidauArdlresuniw tiagnArdosuaiwauAitdiur Al 2:AuKIFUAT
luadonainsunsy are wa:d udraaunauldadivubud Miknnnisda-v1gazarndviu

e Al Upsell Intelligence: tnalula@ Al tauavigdudiuazlusluguaiuwadnssuanAl LauauIgFUATLWUITUR
WDoanA1UaoatlaasnisududuAikiasiniinatdevauldsludu mikdloniawueaavislundazoataas

e Sales Analytics: szuUJLAS1I:KAISUNg A=W TASSUANAT S1gVIUNANISTIgLazwalinsSSUanAILEvANLUU
Real-Time doolRaiuisadiasizkdoyatWamaisaaraliius:ansaiwgvaa




e YotdunnissSaviAduduwusSagivdatiovauanAilasnislikAuAININUAIIUWAWUS G SSAD
thludnistwudulunissSasianAl LINUYaR10aaddauavanAl (Customer Lifetime
Value : CLV) ua:ztwudduuuvyavas:ztdiidunuiniu

e LWOUnagnsn1sas1vAIUFUWUSTUS=8:912AUaNAILIAAIINISUIZFUATKSIUSAISULAASLA YD
lGU A1SASIVADIUAAD AISASIVAdIUWYWA(D A1slKAdIUdIAEYAUNISSAYIaNAN
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anA1nduuiBadiuinndianAikgadaluyivs:eg:daikiv

anANdyaA1gun1 UuAo mMssassuldazsignisuiniu
aadiununivaisaalauaztwunisluyauiuvuuindauin
wudAanddutigrauavnanArdavaisagivunasvuazaontduls:aunisaivavowiniyl
nstaulaagviuAvuazgodudlrogiuanAnidadialduiniu

stg:du : MikussadasinIsaaunduuAuaynIvAIsaalanaviuuinuazAIuWLWal?
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sUuuuyavnaisaataduwus

e A1suSa1sanAl (Customer Service) yvidunislAusaisuazquaanA1ng
naa lasuaunndvnanA1dovaistlolioucdoAussa

e n1siAdutlnud (Content Marketing) wg1g1udas1vAIUdUWUSLILAEIIUTD
AvanAilasnislkdoyansiluuazdrAsynanArdovnils dvudnisaalatkaldio:
WQUUIADIUdUWUSQIuLdedAUanA1 Laaiuisaavwansznuaaanniduduuiala
(uns1d10 >

e yovnIvlsiBosallde (Social Media) lsidgalildamikaivisalaaauauanan
wuudadaddldlasasy miklunasnsnisaaratdoduwusinsowavuasi
ANYATIWUIN



wuINIvAIsaa1aduwusade 4R

. msikligrsvanai (Retention) : (RgddavAuMsSavIanAndavmslagnisili
anmMwaldlutuunanAdovnskiouinni

o A2WANWUS (Relationship) : msiihdvanAuindutwona:riikiAnut
anmiua:zusasanmlaagu

» M35V (Referrals) : FvnrmlkanAidanuivowaldd:aauandalRAURDUNSIU

. msiuw (Recovery) : msuAluanuiawaia GoazaruisarmikanAiulouazwo

Wo(d
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-:;_ ﬁ | A

5 —_ 2 2 I d
Flavour” §vldayudulkaisisausutlunsdulu .

aAszudunIsasvuaztdonsaviavunsviny Taguolk
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QULDY Imﬁaaaoﬂauqnwémﬁu 21AUU Lay's Avalk
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e Giudrog1vnduavaisaaraduwus tGovain Lay's
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Monitor what is happening in
» your environment like status, results

Tech Support team will help .

you solve the issues to improve
your husiness MONITORING .

Sales team will promote your
products to improve sales
volume & distributions

TECHNICAL SUPPORT PROMOTION

(@; salesforce

CRM

DATABASE ANALYTICS

Most fast, secure, scalable @9
cloud database
@ Easy to analyze your data to take
an immediate action on tasks
& team
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