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People <% | Competence Courtesy
Processes < | Coordination Continuity [ ]
amTE
T




LULDOGNUWINE 7Ps a:uudoenuanan 7Cs

1. Ghuwaantun ¢ ahunsnlsinuivsla KSoadUdUDYEGDYMSIE
(Customer Solution)

2. Ghus1EN G anehaoomsiodueilusienegouien IKuay (Customer
Cost)

3. GhuBDIMYMSHEIKLhY Gid @ wa:anlumskdoduen (Convenience
Choice)

4. GhuMsdvidSuUMSa@ 6o Msdoanssigaida@aucNBaIU 15U UdN
S19aIDIAGNAUUGIGRSUNDU QNGDY BaPU  (Communication)

5. GNUKANTIUMOYMIEMW Gid  DWa:aNdUId (Comfort Cleanliness)

6. GUUGIGIA GID MS@IIaanai, NS L1SEIN Udowunviu (Competence
Courtesy)

7. GHUNS:UDUMIS Gid @WALYSH, miseioidodlumsus:anuou

(Coordination Continuity)




Us:ainnudoarumwlumsusms

“Qrumw” T@s:nNMKUGUUGNUGIUEDONISUDIUSHN IIGEIS:MKUGTUINGID U
gioomsuovaneidukian [aalsehwauooaneiioo Gvnunmsaa@sanamul@nanlisn

“GQrumw 6o FoNINGNNMSNANGTSUS” [Gronroos Buzzell and Gale]

msouuNUs:INnudo@UIMwiumsusms

Us:annudY “arumw” (Quality) uooduania:usns
ahnsnuvoonl@kanaus:nniagoiciginuniuniswosnn

L
B el

Gou .




1. mMsus:IiuwaGanunia:usNMIsuaoana)

Iio@uMwanune:d 6 3 Usiann

1.1 Search Quality
KLNE00 QrUMWNANGN
Usa0UlGINouMSBoauG IS0
uSMS 15U DY:UsTUlGioN
MSWoisnNsUliuu ddu S1an
nau eowsaniumsdiwd
i0uGiu

1.2 Experience Quality
KLNBMY GrUMWNANGN
Usaouleimankaonmsbo
15U Nsus:oul@on
sas@uru:nusing Kso
KaomsuSih@ awenn
J18lunisoiu @du
@onu 10uGiu

1.3 Credence Quality
KUNE0Y @rUNIWNaNGiil
GDIUEEINGDNSUS:I0U
uINNd@ anai1d1vlu
dwsnus:INu@INWUDY
misusmsla foniso:la
T5uSmslunaiau su
WGUIWAY




2. MSWYISIUNDINWaawWsUooNS:uduNIsusNs

[ﬁ]ﬂl’[ﬂU mrumwuaomsusmsnlnmmnmssusuaoanﬁnua El'lU'lS[]IIUO(i'Il'Un'IWDDI'i]GIIﬂU I

| 2 Usinnkan 6ol j

2.1 arumwiboin@ua [ Technical Quality]

@MWIBIINGUG KUENY m,mmwﬁ'lﬁmmnmsﬁ'anGﬁUszlﬁu “Waaws” (Outcome] UDo
n1suSmisnanalGisu KSonNd1aNUaKOY anaR:UsItuarunMwuaomsusmsliasnis
WS ulaisu “ods” [What] Koo InAns:udumswaausmisia:ujauwuss:5310w
Bolla:winausSmsdud@as msusaduarumw Usanndiinv:adumsusaduenuamwauitu
S0 [Measured objectively] 3'1msu§msr"ianGﬂm‘s“uu“hmmsnun‘LTrym [Nwin@Ua]

TsnuinleitSolu




2. MSWOISUIDINWaaWSsUDINS:uuUNsuUsSMs  [Gio]

2.2 qmmwﬁonu"lh: [Functional Quality]
GQIUMWIBOKLIN KUNEfY @rumwAin@INMshaneus:aidu “ns:uaums” [Process]
KSoIeMslumsiKuSms3wnl@sumsusms “odwls” [How] [@ganeonmo:woisnnoin
DOGIUS:NDUGY 1 15U SUanBnIMEuDNuDodmuusns

[IGS00dNa:0uUNSniG 1 AINGIRUMSIKUSMS]

[msigioma]  [u@ananunu:] [ASenmmo]

[chwa] [Usenudowunoun TKuSmMs]
$0d0G10 1 IKehlaudwans:nuRhGIYGiDMSUSITUGIIMWUDOMSUSMSNANGISUS
nodu K50 NaNdNUBKivaNGLNYrhMSUSITUGUMWIBIKLhRuDoUSMshivasUlas

oGigausandouenidulan




2. MSEAA@IUUKANEBIONIIA:ANUNLUIOWBIUINBIONTY

[Cross—Channel Shoppers and Multichannel Marketing]

WBoIUUTIWE00MY 6o wushe ooudlauiniuouaduehimeoulau nGludodueiuu wiu
MOSIUGNIUAN BOWBDILUTUBEDIMVUGIDOMSAUGHA IKLN:dU S1GNGNd@ 1@lcDoMSsD

SUAUGNNGIDOWILUNS:UIUMSIGEVIDU DaNKAEIU IKGWaKanNI kWD TWOGENSSUMISH

1. GooMSIUSIUINGUAUGHUDINIGA: SUGHNDUMSED

SO

touadoulau n6ibonsuGhuan o @
=
! .

Ll <
%

2. Gdomstoyantinnnnsweni 1§

3. woisnnduenleivianin msiaulukiioyaduenna:siu !* =




3. Ms@aaagduwus [Relationship Marketing]

Jswoal dunsauny ;e Tieowknsuoomsaan@endgduwus Gio
msgsrmmS|mé’aoﬂbmos,sﬁaﬁla“nnsaﬁnai lia: ns:uoumsmisikuSmsanalumsung
MSEAAMVESY MSIAMSMIMSUIYB Nla: NS:UUMSdvio na:msauuauumsiiusms

[ [ | [ B )

MvaneheawadauuovaneiGia:uaaa [Customization] dswawoosnnng [Loyalty]

lla:dS10ENWEAIWUSOUGIGDDVGINSGadaiU




IGGaUIIMSAANGAgdUWUS

Uovanaharunmseaan@anagduwus . lasuanwdulounndotuneoin 3 doeod

1. eownmkihmoinaluladansaunc
2. GDWGDIMISUDYANGHINLINIA:BUBIUTU
3. dmumsniGhumsitiouunsuisolu

no 3 & TdurhlKin@msivasulaviud@@MOMSAAG@IVUGVIGIUAISENAUIN “Msaana

AILUMSBOBIANIUAgU [Transactional Marketing] KS$D MS@AGIWOSUGNADBD
[Order-Taking Marketing] liahwnsnnv:aswawitllksiussioeie 1 ldiasin aneh
ndodluddauUD:Eva0DENUSSMRUL 1 GidlUluoin@a §SMR6H0 1 NSANDILDEIGAGGIG
dun:ddaneitingioutiodu nahdéiounv:iuawaiSovoomstaduaa:usmsluncia:
@soidutian




IUDGIGIUDINISGIANGIhddUWUS  [6iD]

nisa:1ag@ud1@ude “Ufduwuss:si1owibona:wuig” (Buyer—seller
Interactions) rilkssMRUUWanalbManGluMssShyIaNEUDYGUIALD §SAAGENY 1 DoGiD0
GhidunagnseHaMSHIKAUGIA:USMISSIUNVGEDSSTIIDVTENILIANGIVINGINUOTU 6DE
NMSASWENUEUWUSS:8:81I0UanGINISEaN3N “MSaa1aagduwus” BossNoo:6iovr
Fomiso:ds wawduaas:1IwMsidmana IkLla:mssnuanauailuduUlRe

= e &




Tnra WsUsedyiing . MIaEea@smmszniemsvigndnlui

o o R 1
Aumsadluazine Ay dnTus fuanam

4 yanan il

Ij!
wiums F8) 3% 39 (Prospect)

LLEA 2 l!'

=
w1

anaze gt a2
= anmimnlyuzmaithmiausn

1373 U Y

=i |13J = 2o -
ANFATIR I FEIEN L2

EY
u LTS

anA T glmInaClien) a1 3ne
wazWan

e AITRIE

e
WuUsEMU

) n
aneLm

AeT U (Advocate)

U (Partner)
; v ‘I‘




Msaaaagduwus (Relationship Marketing)

idunu@@NDANLU:IGNGYINILDAAMYNISAAGNILUMSBoUEIaNIUASUIVUGIGL
(Transaction Marketing) Ka19USMS NWGEMSAAN@ANYAUWUSIBOIN Honioms
ichomanehlKuvLTU:Ev@oleWehaudeEReU N6issMvGE0 @snvdkadadlooee
5090nUMSEIdUNagNs  IWoashuia:doidsuadLWUSHUaNG luddRLUUDYGU IWDIDU
misdswanunnaluduca:usmsuovssmitiooInane N RNG@NaNIwaéGco

USMSUDVSSTD GOl

1. BYgaaGiunu 2. Brgldssnoli| | 3. soalssio| |4. si8nu:un
uovssmluMs Giovaas1adua dWISNE@ISIEN anensglkulKn
lIdd9KANGNS1Y na:usmisiwoeod | | duana:usnas Boduaiia:usms

T nuGiNtoUU dolu UDOUSUN




ms
IUS8UINSU
aNUIU:UDY
“Mmsaanan
IuuMms
llanivasu”
lia:
“MSsaana
dhagduwus

ANYUZNUANAIINY

myaaanuiumstanalasu
(Transaction Marketing/Order-taking

Marketing

s LY 4
NMIADAMITUNUS

(Relationship Marketing)

1. MyyaiuneIny

NAANN

JarlunuanyuzvaINaan i

1 Y o 4 = ar o
yauuwyz lowivoswaanam

q

1 al s
2. @yauvan

£ Y o ' ¥
wiumsveigni luudazasy

Y E & =
WUNMITAINN TN LAz

ANudwiusAugni

CMIMUUATOUIzEZIA

LFY)

. 7
JzyzIMADUI A

JzUzINgNIUIUY

.

. AMNSUAAroUADgNA

uAnuiuAareuregnA10e19iIng

UANuiuAaTeUgITaABgnM

n

. M3AAABAUGNAY

=1 = [ e =) i".‘«
umsaanenugnmduning 1

unsAaRenugnMedineriio

6. ANuoou lrineIIm

gnmuaweeuliinesmun

gnmuanuaou lianesia

Yo

7. ANudIAYAonI3

Tusms

M3 uIMIgnAuaNudIAydoy

M3 UIMIgNAMNANUAIAYIIN

8. ANUTUHA¥OUAD

UM

m3quanumwiluithnvesthems
¥

MM

m3guanunniluninveann

g i
auluaiams

s
9. sdunuvoInaYNS

=g 2 a
MIFAaIan lﬁf!ﬂuqﬂ' an

¥
gudszaumiminaIaLuuANAL

(4P’s) Wuiladevian

oo o el
NIFAAIR “lJJ;] AUNU T (Interactive

Marketing) w@uvian




AnBaZNUANA Y maamansiumsuanyagy mIAmAeeduLE
nms
(Transaction Marketing/Order-taking | (Relationship Marketing)
el —l
IUsauinau Marketing
ANBOUUDD 10. Anwdwiusznin | Tawdwiuseglundia wiold | anudwiusiuedilndia
: 1 1 I =y %
i themaaanauazrhedy q | naau
(11 —y
MSGIAGIN luessms
iuuns 11, gaunzaing miamadud gilna-uilon amadudigadmingy uazaa1n
g, manan e 1t UIM3
llaniuasu
Transaction Relationship
lia: P > |
Marketing Marketing
({1
NSGIA Gl
El'lﬂa.iJW.US' i Payne and Gronroos




ANUN:UDYINMISGANGahgduwus

1. MSASVEUAUWUSHIUGAN@NY 6 Gala [The Six—-Market Model]

1.1 aaw@amslu (Internal Markets)

M

1.2 @a@ane (Customer Markets)

&
1.3 GAGWNEIGNGU (Supplier Markets) n |
1.4 @a@wnidunsdod1wd9 (Referral Markets)
1.5 @a@nizanswacionoms (Influence Markets) » / \
\
[N s |

1.6 GA@WaUasou (Recruitment Markets)




anun:uooMsaaadhagduwus [Go]

1.1 aaw@mélu [Internal Markets]
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1.2 @a@anen [Customer markets]
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1.3 GAG@WNEIGNGU [Supplier Markets]
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1.4 @a@niduwilu:thuonGio [Referral Markets]
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1.6 GAGWAUGSU [Recruitment Markets]
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The End
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